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From nervous presenter to
engaging speaker: Learn body
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content strategies that captivate
audiences and deliver results.
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Course overview

Public speaking can be one of the most challenging and
daunting prospects for business leaders and managers.
The mere thought of presenting at client meetings, team
briefings, project presentations, and external conferences
can fill people with fear. Get it right and your audience are
uplifted and motivated, with the key take-away messages
clearly delivered. Get it wrong and they leave deflated and
confused. So much pressure!

In this fun and interactive workshop, we will discuss some of the common challenges
and fears, plus encourage delegates to share any specific areas they want to improve
or learn how to manage.

We will also introduce and explore the three key components of a successful
presentation which are Content, Delivery and Connection (with the audience).

This will include looking at strategies and techniques that professional presenters,
speakers, politicians & even comedians use to prepare and deliver speeches and
presentations.

We will also show a wide range of video clips that demonstrate some of the key
elements such as how your vocal changes, body movements, and facial expressions
can help engage audiences and build momentum through the presentation.

Benefits of attending Who should attend?

® Discover how to create content that Business professionals who:
captures attention, conveys key messages
and inspires your audience. Plus, how to
prepare your content notes so you can
easily reference during the presentation.

® Are apprehensive about speaking and
presenting in a workplace environment

e Present regularly and want to continue to
improve their skillsSpeak regularly in

@ See how professional presenters and ] ]
meetings or presentations but have never

speakers use delivery techniques such as
P y : really given much thought and content

body | d Ich to bri
odylanguage andvocal changes fo bring preparation and/or delivery

energy, emphasis and authenticity to

presentations ® Are preparing to deliver a specific

presentation or speech and want some
® Learn how to overcome some of the

- ) advice
common challenges of delivering a business

® Want to learn some new skills and

presentation such as managing nerves,
techniques that may help their future career

engaging with an un-enthusiastic audience,
and ensuring your key messages don't get
lost.
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Programme

The content
The delivery

Connecting with the audience
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Presenter

David Bryon

Dr David Bryon has an extensive business background that
includes senior roles within aviation, leisure and hospitality, and
event management. For the past decade, he has built a media
profile that includes business keynote presentations, after dinner
speeches, TV and radio media commentary, and stand-up
comedy. He also delivers workshops on speaking and presenting
techniques to businesses and staff, including at CEO and director
level. He has a degree and PhD from the University of Liverpool.
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Course date

19 November Live online GBP 299 349
09:00-12:30 UK (London) (UTC+00) EUR 419 489
Course code 16881 USD 481 559

How to book Discounts Further information
@ Booking more than one delegate on any
@ Online: . i Fee
- . one date qualifies for a 30% discount on The fee includes all meals and refreshments for the
|p|_academy/3383 the second and subsequent places. duration of the course (for venue-based courses) and a
. . complete set of course materials (provided electronically).
Altematively contact us to bOOk or ® Mostevents qua“fy foran early b°°kmg If you have any particular requirements, please advise
) ) ! discount prior to 6 weeks before the customer services when booking.
if you have any queries: course date. Be sure to check on our
. ] . Please note
- website, where the latest discounts will IPI Academy (and our training partners) reserve the right to
9 Email: be shown. change the content and timing of the programme, the

speakers, the date and venue due to reasons beyond their
control. In the unlikely event that the course is cancelled,

info@ipiacademy.com

we will refund the registration fee and disclaim any further
% Phone: liability.
+44 (0)20 7749 4749 Terms and conditions

The rest of the our terms, the event cancellation policy and
the terms and conditions are on our website, please visit
ipi.academy/content/terms-and-conditions
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Run this programme in-house for your
whole team

Coming to IPI Academy for your in-house training provides
an all-inclusive service which gives you access to a wide
variety of content, learning platforms and delivery
mechanisms as well as your own personal training adviser
who will work with you from the initial enquiry through to
feedback and follow-up after the programme.

With over 600 trainers, all practitioners and experts across a huge range of fields,
we can provide the training you need, where you need it, when you need it, and at a
price which suits your budget. Our approach to tailored learning and development
consists of designing and delivering the appropriate solution for each client.

For your FREE consultation and to find out more about how we can work with you
to solve your training needs, please contact our training advisers:

ALEKSANDRA BEER YESIM NURKO Harry ALTAMONT
Tel: +44 (0)20 7749 4749 Tel: +44 (0)20 7749 4749 Tel: +44 (0)20 7749 4749
Email: Email: Email:

inhouse@ipiacademy.com inhouse@ipiacademy.com inhouse@ipiacademy.com

IPI
Academy

IPI Academy is a training initiative of Falconbury
and Management Forum; leading providers of
industry training for over 30 years, based in the
UK.

10-12 Rivington Street
London EC2A 3DU

ipi.academy
Tel: +44 (0)20 7749 4749
Email: info@ipiacademy.com
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